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Q3 HIGHLIGHTS
• Sales of $2.6 billion, up 8% versus a year ago
• Software and Services sales up 12%
• Products and Systems Integration sales up 5%
• GAAP earnings per share (EPS) of $2.70, up 66%  

versus a year ago 
• Non-GAAP EPS* of $3.19, up 6% versus a year ago
• Generated $714 million of operating cash flow,  

up $326 million versus a year ago
• Record Q3 ending backlog of $14.3 billion, up 6%  

versus a year ago

2023 Guidance
• Raised full-year revenue and earnings guidance: revenue 

in the range of $9.930 billion to $9.945 billion, up from 
the prior guidance of $9.875 billion to $9.900 billion,  
and non-GAAP EPS of between $11.65 and $11.70  
per share, up from the prior guidance of $11.40 and 
$11.48 per share.

OUR SAFETY AND SECURITY ECOSYSTEM  
We build integrated technologies that connect public safety 
agencies, private organizations and individuals, enabling the 
collaboration that’s critical for a more proactive approach to 
safety and security.  
 
Our Safer Schools portfolio highlights the criticality of these 
integrations: a teacher pressing a panic button on a phone 
can automatically notify law enforcement, trigger a lockdown, 
share live video feeds and send mass notifications - sharing 
the right information with the right people for a swifter, more 
informed response.

Q3 2023  
FINANCIAL RESULTS
“Q3 was another strong quarter, with record third-quarter revenue, earnings  
and cash flow. Safety and security have never been more important and we continue  
to see robust demand which drove our record Q3 backlog. As a result, we’re again 
raising our revenue and earnings expectations for the full year.”
Greg Brown, Chairman and CEO

Q3 OVERVIEW

Revenue $2.6B   8%

GAAP EPS $2.70    66% Non-GAAP EPS* $3.19    6%

GAAP Operating
Earnings $639M 71% Non-GAAP 

Operating Earnings* $741M 10%

Q3 SEGMENT REVENUE Q3 REGIONAL REVENUE

Products & 
Systems Integrations $1.6B   5% North America $1.8B 6%

Software & 
Services $944M 12% International $773M 13%

Q3 TECHNOLOGY REVENUE

LMR Communications $1.9B 6% Video Security 
& Access Control $453M 8%

Command Center $186M 31%


